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Reviewing the unit sales closings of building 5000 which opened for sale in mid 2009 with sales closings to June 14, 2011 there were 36 closings which consisted of the smaller one and two bedroom units priced from $199,990 to $288,499 with one exception a sale of $315,990. For year 2010 22 units closed of which (4) units were slightly under $299,990 and (18) units priced from $301,990 and up. For the six months of 2011 (12) units leaving (10) units of which (6) are said to be sold by the on site sales agent. The last building is now under construction and opened for pre-sales as of May 1, 2011

Essentially average sales “closing” velocity was (3) units per month for 2009, (2) units per month closing in 2010 and (12) sales closing for ½ year or 2 units per month. Additionally, there were other closings in buildings 6, 4, 3, 2, 1 which are noted in the comparable xls file. It is suggested that you request the xls file directly from us as it wouldn’t .load on this web page. You will then be able to learn about the additional sales velocity.  Also all of the initial sales prices ended in 999.00 so when you review the sales closings you will be able to determine a negotiated sale. Additionally, the model prices and sizes can be traced from sales closings occurring in 2006 through 2011 to learn which units required reduced prices for a sale.
We provided an alternate building plan of three floors over parking which saved 90,000+ SF of construction cost and created smaller units with dens and computer nooks which we believe will sell faster and at a higher sq ft. There are 13 three bedroom units which we have not modified on purpose to provide flexibility for a builder/buyer to enable adjustments.
 The SR1A files we searched told us that 34% of buyers were single women, 29% single men and the 47% of units remaining were a mix of empty nesters and young professionals with very young children according to the sales agents. It is also our opinion that with smaller units the percentage of single men and women buyers would be increase if the unit prices averaged $325,000 with units averaging 1,150 sf
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